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We build OUTLIERS:
Exceptional people for
whom excellence is
merely a starting point
toward a destination far
bevyond the
conventional definition

of achievement.

Www.thebusinessoutliers.com
sales@thebusinessoutliers.com
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Our sales training pushes the boundaries of exceptional performance
to achieve exciting high impact. We prepare your team to do exceptional
work, consistently and with unwaivering passion. That is how you get
100% returns on your training investment.

www.thebusinessoutliers.com
sales@thebusinessoutliers.com



TAILOR MADE
PROGRAMIS

ur programs are full of examples pertaining to your organisation or
job schedules. Before finalizing the program, curriculum or setting

foot in the classroom, we will spend time with you to review the
various work outputs that your organisation produces and identify ways in
which these can be improved upon to better support the achievement of your
business goals. This will help us create learning experiences that are real and
meaningful to the participants, relevant to their day to day activities and
strong alignment with your business goals.

Our classroom sessions leverage the following methodologies:

Instructor-led discussions to create context and land key points
1:1 classroom coaching

Virtual Classroom

Group discussions to drive participant engagement

Hands on exercise

Videos

Individual and Group Presentation
Demonstrations

Questions and Answers




01 SALES ACCELERATOR

a. Foundations of sales.

b. Howtofind, create and convert a sale FAST.

c. Rapidly up skill your sales people and get them
confident and ahead of the game.

SALES MASTERY

a. How do the top 1% of sales people work,
behave and communicate?
b. Bethe mostsuccessful sales personyou know.

SALES LEADERSHIP

Lead and manage your team to excellence.
Techniques that win business.

STRATEGIC BUSINESS
DEVELOPMENT




SALES ACCELERATOR

SALES MASTERY

SALES LEADERSHIP

STRATEGIC BUSINESS
DEVELOPMENT

March 17, 18

April 14, 15

May 19, 20

June 23, 24

June 16, 17
July 14, 15

Aug. 18, 19

Sept. 15, 16

Oct 13,14
Nov. 10, 11

Nov. 17, 18

Dec. 8, 9
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Our sales training pushes the boundaries of exceptional performance
to achieve exciting high impact. We prepare your team to do exceptional
work, consistently and with unwaivering passion. That is how you get
100% returns on your training investment.
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SALES ACCELERATOR

These two days of practical techniques will get your team working
smarter and quickly bringing in more business. This training is
great for quickly up skilling your team to hit the ground running

with powerful techniques across all the essentials of finding,
creating and converting a sale. It leads to expansion of skills to
sharpen the tools and expand the knowledge of even the most
experienced sales person. It covers how we create and build trust,

Key Learning Points

Who should Attend?

SALES MASTERY REVAILNILNE



KEY LEARNING POINTS ga\n)'a\\' (4 ARy 17y 40 4

Buying Strategy
Motivational strategy
Influencing strategies
Rapport
Communication
Mindset

State of Excellence

Cold Calling

KEY LEARNING POINTS ga\n'a\' (4 ARy 157y 40 4

Who should Attend?



STRATEGIC BUSINESS gryeyermrsy
DEVELOPMENT TAKE AWAYS

This two days of practical techniques will get your team to learn
the principles of connecting with buyers and communicate the
value of your product and services — solving challenges for the

jien isa valyue annroach methodology that helns learners gain

Key Learning Points

Who should Attend?

Pricing




COURSE

All our programs cost One Hundred and
Sixty-Nine thousand Nine hundred Naira
(N169,900) only per participant.

ACCOUNT NAME BROCKUVILLE INVESTMENTS LIMITED
ACCOUNT NUMBER 0 267 476 049

BANK GUARANTY TRUST BANK

ASSUMPTIONS

All trainings are two-day modules

Training's tailor-made to fit client's business industry need
Training cost above only cover training fees exclusive of VAT
Training cost does not include Training venue, feeding or
other logistics

Outlier academy's training hub (outlier hub) is made
available for training programs at a fee.

The program structure & pricing is designed for a minimum
of 20 participants.
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CONTACT US




